
Senior Medical Scientific Liaison 
 

- New product launches 
- Highly innovative products 
- Growth opportunities in the Oncology market 

 
About Specialised Therapeutics 
Specialised Therapeutics (ST) is an independent international biopharmaceutical company providing new 
specialist medicines and technologies to patients in Australia, New Zealand and South East Asia. As a company, 
we do this by partnering with global pharmaceutical companies, championing their products from pre-registration 
to full commercialisation in key regions.  At ST, our primary objective is to enable people with unmet medical 
needs access to breakthrough, innovative therapies.   
 
Culture 
ST has carefully cultivated a work environment in which our employees are constantly challenged to do their best 
and think differently.  Our company is determinedly inquisitive, perceptive and courageous, and nurtures these 
qualities by employing people who share our passionate interest in making a difference in patients’ lives.  ST 
prides itself on a friendly, collaborative, open, dynamic and inclusive team, with a permanent focus on the why.  
 
What we’re looking for 
Having recently launched in the south east Asian region, ST offers the exciting opportunity to be part of a growing 
company.  Due to recent success, we are currently looking to expand and are seeking to appoint our first 
professional scientific liaison with oncology experience to work across Singapore.  This new role will be responsible 
for liaising with KOL’s and healthcare professionals to provide support in the attainment of knowledge and 
appropriate use of our novel cancer products through the development, maintenance, and enhancement of key 
customer relationships. In this role, you will be required to undertake detailed territory analysis and planning, in 
addition to utilising your effective communication skills to educate and support your customers.  
 
Key responsibilities: 
• Effectively communicate and educate KOLs on appropriate technical, therapeutic, disease state and product 

information and successfully respond to queries from healthcare providers regarding the use of products in 
the ST oncology portfolio 

• Through high level of communication skills and territory-based activities, develop peer to peer scientific 
relationships with KOLs, health care professionals and decision makers 

• Contribute to developing and executing medical strategy across Singapore   
• Identify and engage KOLs and healthcare professionals across Singapore and other areas as required 
• Continuously develop and maintain a high level of technical, disease state, product and therapeutic area 

knowledge through self-learning and active participation in training programs 
• Identify, develop and coordinate physician advocates for oncology products 
• Arrange and coordinate effective education workshops, seminars and programs 
• Communicate scientific information in a variety of settings, including but not limited to internal meetings, 

advisory boards, individual discussions, hospital department meetings in addition to one on one 
appointments 

• Communicate regularly with Specialised Therapeutics team members in Australia in order to optimise 
resources and exceed customer expectations 

• Territory management including reporting, activity planning and expense-budget management 
 
 
Qualifications and Experience Requirements: 
• Tertiary qualifications preferably in pharmacy or a science-related discipline.  PhD in a relevant scientific field 

is highly desirable 
• At least 5 years of hospital/specialist pharmaceutical liaison experience, the majority of years in oncology 
• Working knowledge of the healthcare system and the ICH guidelines, and other ethical guidelines relevant to 

the pharmaceutical industry 
• Proven ability to establish credible peer to peer relationships with stakeholders 
• Ability to comprehend and effectively communicate high levels of technical, therapeutic, disease state and 

product information 
• Experience in delivering complex messages to various internal and external customers with a track record of 

effective presentations 
• Ability to travel extensively and overnight for territory coverage and attendance at meetings.  Requirement to 

travel to Australia approximately 4 times per year 
 
 
With exciting launch opportunities ahead, the successful applicant will need to possess drive, tenacity, integrity 
and be able to demonstrate a successful track record. It is essential the successful candidate has strong business 
acumen, can work in a collaborative and competitive environment whilst also working independently.    
 
ST provides a dynamic and stimulating working environment.  We offer very competitive salaries with excellent 
benefits.  If you are looking for the opportunity to evolve your career in a company where you’ll have the freedom 
to take ownership of your role with a progressive and entrepreneurial business, then apply now.   


